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-- The Value of Your Business is the Sum Total of its Deals --

e —
Deal World Rule #5 - “Know Thyself”

Central to the wisdom of the great
sages is this principle -- "Know Thyself."
This simply stated, yet difficult thing to
achieve is the primary challenge
faced by negotiators -- because the
hardest person you negotiate
against is always yourself.

If you Know Thyself, you will separate

yourself from your ego (a horrible

negotiator) and from the emotion of

the situation. You will create natural
flow, which yields clarity of purpose and the strength to confront any fear.
There are many paths to self-awareness:

Desire it - This will cause you to see and tune into opportunities of self-

awareness.



http://www.strengthsfinder.com
http://marcusbuckingham.com

Feedback - Ask your trusted friends for feedback about your areas of
brilliance, strengths and weakness.

Coaching - Get a coach to help you establish a structured approach to
tackle all of these questions with effective feedback and continuous self-

assessment.

As you grow, learn, and evolve, remember the most important attribute of
great negotiators (and happy people) is that they know themselves. Do
you know yourselfe
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